Press Release - Centurion Asset Solutions                                                                                                 
Centurion Management Group has launched its new development services and asset work-out program, Centurion Asset Solutions, to assist tenants, lenders, investors and property owners with maximizing value and mitigating losses in today’s turbulent real estate market.  
Centurion has always sought to respond to needs of the market.  In the 1980’s Centurion saw a need for program development services for freestanding retail tenants seeking multi-unit expansion on a regional or national basis. In response to that need Centurion was an early pioneer in single tenant net lease build-to-suit development, opening as many as 160 locations nationwide for individual tenants.  
In the 1990’s Centurion observed the rapid expansion and overwhelming success of Wal-Mart as the most powerful retailer in the world and saw a need of smaller, peripheral tenants to locate as close as possible to that dominant retail traffic generator. Centurion met that need by focusing on shadow-anchored retail development, throughout the Southeast.  

The current economic chaos, and specifically, the freezing of the credit markets, has separated developers from development projects because of an inability either to service debt obligations, or to fund their own internal operations. The result is that tenants, lenders, investors or property owners are left holding raw land, or worse, partially developed projects.  

Centurion recognizes the problems created when an entity is forced to fill the role of owner/developer but lacks the expertise and experience to execute necessary functions to transform the troubled asset into a productive asset. A lender, for example, possesses significant expertise in real estate lending and finance but cannot possess the breadth and depth of expertise necessary to evaluate and administer the varied responsibilities of an owner/developer of troubled assets.

Responding to that need Centurion started Centurion Asset Solutions to deploy its decades of real estate development, brokerage, construction and management experience directly on the behalf of tenants, lenders, investors, and property owners in need of assistance with their troubled assets. 
Centurion has in-house expertise in all of the areas critical to turning around trouble real estate assets – Acquisition, Legal, Financing, Accounting, Brokerage, Development, Construction, Leasing, Property Management, Asset Management and Disposition. Centurion assists clients with assessing the current status of an asset, reviewing and abstracting critical documents, identifying outstanding commitments and unresolved development issues, evaluating construction status and payment trails, and determining asset valuation. With the initial assessment complete, Centurion then works with the client to determine what functions need to be administered to execute a positive exit strategy. Based on the client’s needs, Centurion can manage the progress of the current borrower, stabilize the project and market for disposition, or perform the full range of development, brokerage construction and management services on the client’s behalf.
Centurion Asset Solutions is being directed by Mike Grace, Centurion’s Director of Development. Mr. Grace states that, “We have been approached by property owners that have found themselves in a tough spot and realize that today is not the time to be amateurs in the development business. They are looking to hire professional expertise. We have in-house professionals in legal, accounting, development, brokerage, construction, management, etc.  We bring in outside consultants as needed, but we don’t blindly rely on their advice.  Development is what our team does every day. Typically we do it for our own portfolio, but in today’s environment others are in need of these services.  We are responding to that need and are providing a valuable service to our clients.”

For more information regarding Centurion Asset Solutions, please contact Mike Grace at 704-895-2120 x 3 or at mgrace@centurionpartners.net. 
